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(20519) ROIINO. e 1. What is the relationship between Marketing and

Selling ?
farm iR fawa & dw w3 Ty § 2

2. Mention the objectives of sales management.

' ' fawra yau & IRl 1 o= Fifau

1 8058 3. Compare centralization and decentralization in sales

organisation.
foFa oo 4 F<gEm aw fadsiaw
et fagaa wifaw)

4. Differentiate between sale and salesmanship.
fasg am fawa w1 & 99 3R =i

5. What do you understand by the term distribution
management ?
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Note :— Attempt all the Sections as per instructions.
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Section-A (GTS—37) Section-B (WUg-®)
Very Short Answer Type Questions ' Short Answer Type Questions
(atfer =g Tl yv) ‘ (7Y S )

Note -~ Attempt any two questions out of the following
three questions. Each question carries 7%z marks.
Short answer is required not exceeding 200 words.

Note :— Attempt all the five questions. Each question carries
- 3 marks. Very short answer is required not

Exceediﬂg 75 words. ﬁqﬁqﬁ ?a__{ M ﬁ ﬂ w a} m % I
ot ufw gvd B sw AT T@w wed 3 s Wlmm?k&ﬁﬁ'ﬂ%lﬂf‘wzm
1 ¥ sHfirwan 75 w=d # afa @y W ot & vy § @Y I Aifea R
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6. Why are salesforecasts important for a company ? 11. What is sales promotion ? Briefly describe the

w T @ e f - - T material used in sales promotion.
. . ﬁﬂ?ﬂﬁaﬂi%7ﬁﬁﬂﬁ?ﬂﬁﬁg‘gﬁmﬁﬂﬁ
7. Describe the needs and importance of quotas.
Hfga goiq =)
F1 (Quotas) T FEAVIHA qM A W T ' B
Fifo | 12. What are the desirable characteristics for recruiting

the sales persons ?
8. Should Middlemen be eliminated ?

fawa sv=mi@l =t wdt & R—vn{ seaea fasans
N A H FAG F AT 9MET 2 F1 0 W
- Section-C (FS-T) = = 13. What are the basic contents of sales reports ?
’ Long Answer Type Questions - E ? forwa RO B T W SR (Basic Contents)
@ el v £ E mmEo
Note .— Attempt any three questions out of the following é =
five questions. Each question carries 18.marks. § 5
Answer is required in detail. i i
Froffefan W vedi 4 @ fot A v B A & &
TSI TF W7 15 ot o1 & faega oot onifem 8 g
. 3 =
9. Discuss the various functions of sales managers.
fowa vl & fafis w1l = = Fif
10. Describe the relationship that sales organisations
have with final buyers.
‘fawa e w1 Afm Ba B Wy S ey §
TR AR BT
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